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COURSE DESCRIPTION
This course focuses on legal problems encountered in international commercial business transactions.  Topics include formation of contracts, forum selection, commercial terms, letters of credit, international organizations, free trade areas and intellectual property.  The course examines issues involved in typical international sales of goods transactions.  A focus of the course will be considerations for doing business transactions that involve the United States.  Additionally, the course covers the role of international organizations and legal instruments involved in international business and economic affairs. The course will review how differences in culture can impact international agreements.  Finally, the course explores current economic topics including globalization, regulators, governments and financial institutions.  

COURSE SCHEDULE:  To be determined.  

COURSE MATERIALS:  Case decisions, news articles, academic journal articles and relevant treaties.  If possible, will utilize on-line resources for interviews and regulatory educational materials. 
PLANNED LEARNING ACTIVITIES AND TEACHING METHOD:

The teaching method will include project-based learning activities (class presentations and written essays), interactive discussions, the Socratic method, and casebook method.  The course requirements include both written and oral components so that students will further develop their ability to communicate effectively in English.

ATTENDANCE:  The attendance policy of the Pázmány Péter Catholic University, Faculty of Law and Political Sciences will apply to this course.  Note that class participation is a component of the final grade so failure to appear for class in a timely and prepared manner will impact negatively.  Students are expected to have read assigned materials prior to class in order to participate in discussions.
LANGUAGE OF INSTRUCTION:
English. 

ASSESSMENT INSTRUMENTS AND GRADING CRITERIA:  The final grade will be the result of a combination of several graded assessments of varying weight. This grading is meant to provide multiple ways for a student to demonstrate comprehension and mastery of the subject matter. 
Class presentation/performance
(25%) 
Final written exam


(50%)
Class participation


(25%)
Class presentations/performance.  Students are required to give an oral presentation to the class.  Students will be allowed to choose a topic from a list of choices at the first class.  The date for the presentation will also be determined in the first class.  Factors used in assessing the student presentation may include: comprehension of topic; preparation; vocabulary; grammar; structure; demonstrated original thought; ability to answer questions; stayed within time limit (15-20 minutes); memorization and use of notes; and engagement with audience. 

Final written exam.  Students will be asked questions related to topics included in the syllabus.  Factors used in assessing the student exam may include: comprehension, vocabulary, organization and content.  Exam may include a mixture of essay and multiple choice or short answer questions.  All students will take the exam on the same date and will be given the same questions.  
Class participation will be determined by whether a student has consistent, meaningful and thoughtful class participation.  It is expected that students will want to participate and learn through discussion.  The course will, at times, use Socratic teaching methods where students are called on by the professor to answer questions.  Students are expected to read assigned texts prior to class in order to participate. 
LEARNING OUTCOMES:

A student is expected to know, understand and be able to do the following after successful completion of this course:
1.
Distinguish between doing business domestically and doing business internationally.
2.
Demonstrate the ability to analyze and discuss basic transactions for the export and import of goods, including but not limited to: Financing - Letters of Credit; Sales Contract (including formation, consideration and acceptance); Commercial terms; Performance Issues including shipment of goods; Acceptance and receiving goods; Payment for goods; and Bills of Lading.
3.
Discuss and understand the role of international organizations in the regulation of international business.  

4.
Understand basic intellectual property issues involved in international business, including concerns over safety and counterfeiting.

5.
Demonstrate understanding and ability to use pertinent business, economic and legal terminology in both written and oral communication.

6.
Demonstrate knowledge of global issues and trends including forces that impact international business, such as elections and referendums.
7.
Describe factors to consider when deciding whether to pursue new business ventures in various areas/zones.

8.
Identify cultural differences, including value systems, between countries and regions.
9.
Discuss common law and civil law legal traditions and how they differ.

COURSE CONTENTS
Depending on the frequency and length of the classes the topics are likely to be discussed in the following order:
Class  

Introduction to International Business Transactions Law course 
Issues Related to Globalization Including International Organizations

International Organizations:  World Trade Organization, International Monetary Fund

Balance of payment problems
Class 

Cultural Considerations in Negotiation and International Business
Negotiation styles
Overview of International Sales Transactions, Including Party Expectations
Class   
Common Law Legal Tradition Versus Civil Law Tradition

U.S. Courts

Jurisdiction and Civil Procedure Review

U.S. Case Law and Aspects of Legal Decisions
Class

International Sale of Goods

Review International Sales Transactions Including Party Expectations
Class
International Business Litigation

Forum Non Conveniens and Choice of Forum

Piper Aircraft Co. v. Reyno, 454 U.S. 235 (1981) Murray v. The Charming Betsey, 6 U.S. 2 Cranch 64 64 (1804)
Murray v. The Charming Betsey, 6 U.S. 2 Cranch 64 64 (1804)
Republic of Bolivia v. Philip Morris Cos., 39 F. Supp. 2d 1008, 1009–10 (S.D. Tex. 1999).
Class  

Forum Non Conveniens and Choice of Law Continued
Class
Documentary Sales Transactions Part 1:
Purchase Orders

Republic of Bolivia v. Philip Morris Companies, Inc., 39 F. Supp. 2d 1008 (S.D. Tex. 1999).



Carnival Cruise Lines, Inc. v. Shute, 499 U.S. 585 (1991)


Class

Convention on the International Sale of Goods (CISG) 
Discussion of Video on CISG from UNCITRAL website 

Discussion of INCOTERMS 2010 Video from ICC website

Class 

Financing the International Sale of Goods

Class

INCOTERMS 

Documentary Sales Transactions Part 2:  Bill of Lading 
Carriage of Goods by Sea Act (COGSA)

APL Co. PTE. LTF v. UK Aerosols LTD., 582 F.3d 947 (9th Cir. 2009)

Class 
Documentary Sales Transactions Part 3:  Letters of Credit 

UCP

Confirmed Letters of Credit

Two principles for letter of credit law under the UCP: Independence and Strict Compliance
Letter of Credit 

Class

Review of Documentary Sales Transaction

J.H. Rayner and Co. Ltd v. Hambro’s Bank Ltd., Court of Appeal [1943] 1 Kings Bench 37
Class 
Two Principles for Letter of Credit Law under the UCP: Independence and Strict Compliance
Beyene v. Irving Trust Co., 762 F.2d 4 (2d Cir. 1985)

Voest-Alpine Trading USA Corp. v. Bank of China, 288 F.3d 262 (5th Cir. 2002)

Marino Industries v. Chase Manhattan Bank, N.A., 686 F.2d 112, at 114 (2d. Cir. 1982)

Class

International Economic Law  - Competition/Anti-trust Law

Free Trade Issues

Preferential Trade Agreements

Regional Trading Blocks such as North American Free Trade Agreement and European Union 
Letters of Credit:  Independence Principle Continued
Class
International Economic Law Continued

Dumping 
World Trade Organization

Class
CISG- The United Nations Convention on Contracts for the International Sale of Goods. The UN-certified English text is published in 52 Federal Register 6262, 6264-6280 (March 2, 1987); United States Code Annotated, Title 15, Appendix (Supp. 1987).
CISG – Contract Formation

Overview of contract formation in the U.S. with UCC

Mailbox Rule

Offers and Offer Revocability

Acceptance

CISG Battle of the Forms – Mirror Image Rule

Buyer’s Inspection and Notice of Defects

Class
Intellectual Property

WTO and TRIPS.  World Trade Organization – TRIPS agreement (Agreement on Trade Related Aspects of Intellectual Property)
WIPO – World Intellectual Property Organization

Class

Intellectual Property and Emerging Topics Regarding Access to Medicine and Technology

Issues Related to Traditional Music and Art

Fair Trade 

Class
Comity and Recognition or Foreign Judgments and Reciprocity

Hilton v. Guyot, 159 U.S. 113 (1895) 
Class
Business Ethics

Anti-bribery and Corruption 

UK Bribery Act 
Foreign Corrupt Practices Act (FCPA)

Class
Bourjois & Co. v. Katzel, 260 US 689 (1923)
Kmart Corp v. Cartier, Inc.  486 U.S. 281 (1988)
Lever Brothers Co. v. U.S., 981 F.2d 1330 (1993)
Class
Review 

Class
Final Exam
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